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Certification Transcript

Deborah Robinson

Owner, Premium Promos

asi/121212

BASI Core Requirements

Session Title

Points Earned

NDO1: Nailing Down the Basics

New Distributor: Ad Specialty Sales 101: Building a Foundation for Success
New Distributor: Powerful Sales Strategies to Build Your Customer Base

New Distributor: Low-Cost, High-Impact Marketing Secrets to Ramp Up Your Biz
New Distributor Networking Lunch: 10 Top-Selling Promo Campaigns

New Distributor: How to Build Profitable Client Relationships

New Distributor: Niche to be Rich: Money-Making Sectors to Target Today

Type of Education

Online Learning Center Courses
ASI Orlando 2011
ASI Orlando 2011
ASI Orlando 2011
ASI Orlando 2011
ASI Orlando 2011
ASI Orlando 2011

New Distributor: The Confident Distributor: How to Present Yourself as a True Promotional Expe ASI Orlando 2011

Women’s Networking Reception
Sales: Get 20% More Sales From Existing Clients
Marketing: Become a Lead-Generating Machine: Unexpected Ways to Get New Clients

Business-Building Strategies: Today’s Buyers: How to Find Them, Market and Sell to Them

Hot Niche Markets: Cash in on the Billion-Dollar Health-Care Market
Wearables University: The Ultimate Wearables Bootcamp

ASI Orlando 2011
ASI Orlando 2011
ASI Orlando 2011
ASI Orlando 2011
ASI Orlando 2011
ASI Orlando 2011

Hands-On Technology Training: CorelDRAW Beyond the Basics: Create Dynamic Visual Effect: ASI Orlando 2011
Keynote: Michael J. Fox Keynote: Always Looking Up: The Adventures of an Incurable Optimist ASI Orlando 2011

NDO2: Marketing Your New Business
NDO3: Steps to Selling Success
NDO4: Creative Case Studies

NDO5: Avoid First-Year Pitfalls
NDO06: Managing Your Business
NDO7: Wearables Crash Course
NDO8: Write Your Business Plan
NDO9: Building Client Relationships

Total Points for Core Requirements

BASI Elective Courses

Session Title
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2010 ASI Power Summit

ASI Education Board Member

Hot Niche Markets: The Joe Show niche product compilation

ND10: Green Apparel From A-Z: Grow Your Eco-Wear Business

ND11: Social Networking Tactics That Deliver Results

Marketing: Twitter: To Tweet Or Not Tweet

Business-Building Strategies: Success Habits Of Our Industry's Top Producers
Business-Building Strategies: Strategic Planning Made Easy - Part 1
Sales: Tip of the Week compilation

Wearables University: Monthly Trend compilation

Keynote: How to Get the Most Out of Your Trade Show Experience
Keynote: Supplier Secrets Keynote: Drive Sales with New Products
Participated in industry research and panels

Wearables University: Boost Apparel Sales: Tips From the Pros

ND12: Customer Service Tactics to Increase Sales and Snag Market Share
Sales: Five Fast-Changing Markets and How to Sell Into Them

Marketing: Expert Advice on Using New Marketing Techniques

Wearables University: Sell These Hot Apparel Trends

Wearables University: Apparel Sourcing: Find the Right Partners

Sales: Surefire Negotiation Strategies for Any Situation

Sales: Master the Art of the RFP: Learn How From Purchasing Agents
Business-Building Strategies: Ways to Get Clients to Pay Bills

ND13: Cold-Calling Clinic: Get More Appointments Now

ND14: Break Into These Five Hot Apparel Markets

Sales: How to Deal With Losing a Contact

Sales: How to Overcome Customer Price Objections

Sales: Cold-Calling Clinic: Get More Appointments Now

Business-Building Strategies: Ramp It Up: Easy Proven Ways to Grow Your Business

Online Learning Center Courses
Online Learning Center Courses
Online Learning Center Courses
Online Learning Center Courses
Online Learning Center Courses
Online Learning Center Courses
Online Learning Center Courses
Online Learning Center Courses

Type of Education

ASI| Summits

Industry Involvement

ASI Video Series

Online Learning Center Courses
Online Learning Center Courses
PPAI Expo

PPAI Expo

PPAI Expo

ASI Video Series

ASI Video Series

ASI Orlando 2011

ASI Orlando 2011

Industry Involvement

ASI Video Series

Online Learning Center Courses
ASI Education Webinars

ASI Radio Show

ASI Education Webinars

ASI Education Webinars

ASI Education Webinars

ASI Education Webinars

ASI Radio Show

Online Learning Center Courses
Online Learning Center Courses
ASI Radio Show

ASI Radio Show

ASI Education Webinars

ASI| San Diego 2011

Business-Building Strategies
Business-Building Strategies
Business-Building Strategies
Business-Building Strategies

: Partner With Suppliers to Keep Your Profits Up and Costs Down ASI San Diego 2011
: Profit with Company Stores: Cash in With a Web-Based Storefror ASI San Diego 2011
: Key Financial Formulas to Keep Your Company Profitable ASI San Diego 2011
: Streamline Your Company Operations: How to Maximize Your Se ASI San Diego 2011

Hot Niche Markets: The Ultimate Brand: YOU! How to Create Your Niche and Attract all the Bus ASI San Diego 2011

Wearables University: Set Up a Profitable Decorated Apparel Online Store
2011 ASI Million-Dollar Sales Summit

ASI San Diego 2011
ASI| Summits

Total Points for Elective Credits

Total Points toward BASI Certification

Date Completed
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Date Completed
11/7/2010
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February 2011
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